About On-Line Only Auctions?

The future is today. For two years I have considered adding this option to my menu of services as a 

Professional Auctioneer. I have finally initiated this process and the results are as follows. The first 2 Auctions garnered over 15,000 page views of the lots offered. High quality items such as gold, silver and silver coins, true collector pieces, and relics do very well. The auctioneer can make no apologies as to the current state of and uncertainty of the economy. For very used and lesser items the folks who need them are in need of cash to buy. People who want certain items already have a lot they cannot sell either in Antique shops or resellers in other venues. Furniture of average quality has a small audience to buy.

    I believe I am offering you as a seller or executor a viable alternative. I go to the property, clean and sort, lot and tag, and then photograph each lot or item. In my office I prepare a catalog and then upload this to my website. The internet totally operates a Real Time, Internet Live Auction that runs for one week. My fees are not 50% as some drop shops or consignment venues charge. 
    So far with each successive Auction event the pool of buyers continues to grow. My website visits increase by about 20% each time. I would love as an Auctioneer to stand in the yard and sell it all but the costs associated are prohibitive. Folks all across America can easily sign-up to browse, bid, and buy

What we have to offer. An online Auction does not have to compete with other Auctions, the weather, the need for toilets, food, parking, neighbors, festivals, kid’s sports, college football, vacations, and Racing events. An open house preview is held at least once for each event. All interested buyers are given an opportunity to come and look. Buyers like this venue. All can bid in the comfort of their home or office. Even some hand held devices allow folks to bid on the fly. I connect all available buyers to what we are selling. The true value is determined by the judgment of multiple bidders. I would love to attract more buyers and I will over time. All that any thing is worth is what a willing buyer will pay.
The marketing exposes your goods to thousands instead of 30-80 who may attend a live event. Safety and security are not an issue. Pick-up days work well.

    The interest is growing. I can get you maybe more value on lower priced goods in the yard but I can get all the value available through the Internet and competitive bidding. My software provides good accounting and inventory functions that help you establish lists and valuations for estate settlement purposes
 Following are the costs of Marketing: May be different for the intended audience to be reached.

1- National Auction List                                        $89

2- A-Flex per event                                                $$60-$160
3- Antique week      1/8  page                                 $275                    1 run Eastern edition as needed.

4- Auction Zip Banner ad online                             $110

5-Sign                                                                       $75-$125

6- Newspaper ads                                                    $250- $700

7- Catalog, Print, Accounting                                    $$50-$100

8- Site prep and cleaning and trash removal             $100 and up.

9- Additional Web Postings                                       $ 0

10- AS ad banner – on line                                        $89

11- Google ad words, key words campaign                $150-$250

12- E-Mail marketing                                                  Free
Each budget is tailored to the value of goods and needed outcome. No Guarantees as to the results of any Auction. The market judges and sometimes harshly! No estimates provided. I will present your assets in the best light we can justify.

